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DIGEST EDITION 
Automotive News, the Newspaper of the Industry, recognizes 

that spot news in wartime is more important to its subscribers 

than in peacetime. This is especially true since Automotive News 

has broadened its editorial policy to include also ordnance and 

aircraft news. To fulfill its 52-times-a-year obligation, AUTOMOTIVE 

News publishes this Digest Edition. Necessarily, the news in 

this edition will be condensed. Alternate weekly editions, how- 

ever, will carry news, illustrations, regular departments and 

advertising as heretofore. 

(Next Regular Edition, Including Service Section, July 10) 

$4 Per Year, 15¢ Per Copy 

-| Sparks | Dealers Ask Adjusted Price Ceilings 
OPA Advisors Protest Ridiculous Listings, Say MPR 540 is Discredited; 

Rationing Order for Used Cars Seen Likely by Early Fall; 
Macauley Again Heads AMA and ACWP 

‘~> Observers expect used-car ra- 
tioning by Sept. 15. 

Oldsmobile expects to build 450,- 
cars a year, Once unrestricted 

= production is possible again. 
= * * @ 

OPA may rule soon on the 
“%-propriety of down-payment sales 

schemes for postwar delivery of 
autos, etc. 

* * 8 

Revised and properly adminis- 
tered, MPR 540 should permit con- 

9 tinued business at a reasonable 
profit for dealers, believes E. J. 
Lehman, secretary manager of the 

ey Akron association. 
* * * 

“= Behold the Jeep! 
Domestic Commerce (July), offi- 

cial organ of U. S. Department of 
Commerce, takes a poke at the 
jeep’s versatility in postwar. Says 

. it won’t take the place of a tractor 
"= in pulling a plow, won’t replace the 

truck in ordinary hauling, or won’t 
‘substitute for a passenger car in 
riding qualities. 
We doubt that this will change 

wim the opinion of GI Joe, his family 
~ and friends. 

s* + 

9. Summerfield to Fore 
Arthur Summerfield, Flint 

= Chevrolet dealer and chairman 
of NADA’s postwar planning 
committee, has been elected 
Republican national committee- 
man from Michigan. 

Summerfield’s victory, by a 
vote of 28 to 18, was two-pronged: 
It eliminated Frank McKay, 
“boss” for many years, and it 
snowed under a_ last-minute 
smear campaign by a Detroit 
AFL leader allied with another 
candidate. Summerfield’s 35 em- 
ployes, in a signed statement, 
refuted charges that his company 
had an unfavorable labor record. 

*> *¢ * 

P| 7 Ten-Cent Secret 
Patent applications for self- 

propelled aerial torpedoes similar 
to Hitler’s vaunted “secret weapon” 
were filed back in World War I 

ae days by Charles F. Kettering, vice- 
(f president of General Motors in 

charge of the research division, 
ww and Lawrence Burt Sperry, of the 

Sperry Gyroscope Co. Plans for 
the “secret” weapon can now be 
had for a dime each. 

“Far from being new or secret 
weapons,” the National Inventors 
Council, of which Kettering is 
chairman, said last week, “robot 

am planes have been known in the 
United States since the last war.” 

* * * 

a 

= Reconversion Prices 
Because the supply of automo- 

biles and other consumer durables 
will be running far behind demand 
in the reconversion period, OPA 
Administrator Chester Bowles be- 
lieves price controls on these items 
must be continued for a long time 
after the war or “we would soon 

Thirteen members of the Industry Ad- 
visory Committee for the Motor Vehi- 
cles Retail Trade, meeting in executive 
session Thursday at St. Louis with 
three OPA Machinery Price section 

officials, vigorously protested against used-car prices as 
set up in Appendix B of MPR 540 and asked that amend- 
ments be made, in the form of adjusted rates, before the 
July 10 effective date. Although OPA officials said there 
could be no decision on the protests until the matter has 
been studied in Washington, some automotive observers 
at the meeting doubted that the industry was getting 
anywhere on its protests. 

Meanwhile, in Washington, NADA President Dave Kelly 
conferred late Thursday afternoon with OPA Administra- 
tor Chester Bowles on seven revisions in MPR 540 which 
Kelly suggested in a letter to Bowles the previous week 
(see AUTOMOTIVE NEws, June 26). While the meeting was 
still in progress at press time Thursday, it was understood 
that Kelly stressed the price inconsistencies in the order. 
OPA is expected to issue a statement following a staff 
conference sometime this week. 

xk kk 
Additionally, the advisory committee at 
St. Louis requested relief from the in- 
ventory ruling as of June 10. The 
consensus of the protests were: (1) 
Prices set up in the appendix are en- 

tirely inconsistent with relative values that have been 
established by the trade and the public. Well-known and 
accepted price relations between various makes of cars are 
completely ignored in the appendix. Entirely false rela- 
tions between prices of different models of the same make 
are set up in the appendix. The popular lines of the vari- 
ous price classes are placed in a relatively poor position. 
Such inconsistencies in prices are bound to result when 
used cars are priced by the means of a percentage applied 
to the original list price of cars when new. The appendix is 
full of listings that are nothing short of ridiculous. Some 
older models of large cars, under the new order, have 
warranted ceilings of more than $6,000, or probably 20 
times their market value. Other cars have a value estab- 
lished by the public, incidentally, of considerably more 
than the figures in the ceilings. It is pointed out that a 
ceiling order conceived on a basis that establishes such 
absurd prices, at once discredits itself and is not apt to be 
taken very seriously by the public. 

(2) In the South and Far West, where high prices have 
prevailed, dealers had relatively higher priced inventories 
than in other parts of the country. It was necessary that 
they pay the higher prices if they were to maintain sup- 
plies of cars for purchasers in their areas. The announce- 
ment of a ceiling and the attendant publicity brings some 

(See DEALERS, Page 4, Col. 3) 
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News in Brief 
Beginning this week, all the 
Ford-built bombers will be fully 
assembled at Willow Run. 

Willow Run’s 5,000th 
DEARBORN. — Production of 

5,000 Liberators in less than two 
years was announced officially 
June 29 by the Ford Motor Co. 

see a repetition of the dangerous 
inflationary boom that we experi- 
enced in 1919, perhaps on a far 
greater scale.” 

He contends, however, that price 
ceilings must be eliminated as soon 
as supply comes into line with de- 
mand, and further believes that 
ceilings must be adjusted upwards 
in industries where “goods cannot 
profitably be brought back 
production at the same prices as 

into 

prevailed in 1941 and 1942,” due to 
rising costs such as in the auto 
industry. Most auto makers expect 
prices to rise 20 to 25 percent in 
the immediate postwar. 

The Willow Run plant built half 
of those bombers during the 
first six months of this year, in 
a@ surge which has brought the 
production rate to one bomber 
every hour. Four thousand of 
the bombers have been built in 
the last 12 months, company 
officials pointed out. Willow 
Run’s first production bomber 
was accepted by the Army Sept. 
80, 1942. Approximately 1,800 of 
the total have been shipped out 
of the Ford plant in completed 
sections to be assembled at 
other plants in the Southwest. 

Buick Hits 50,000 
FLINT.—Buick produced its 

50,000th Liberator bomber en- 
gine last week. Output is cur- 
rently at the high rate estab- 
lished last year when the Buick 
plants in Flint and Melrose 
Park, Tl, reached full opera- 
tions and will continue at this 
pace, according to Harlow H. 
Curtice, Buick general manager. 
While maintaining these sched- 
ules, Buick is re-tooling for the 
manufacture of two new engines 
of greater horsepower and im- 
proved performance. 

Let’s Be Consistent, OPA; 

Weed Out Unfit! 
Office of Price Administration offers the protection 

of the buying public as the principal reason for the need 
for a used-car price ceiling and rationing, if it should 
follow. 

To be consistent in its thinking, then OPA should 
take steps to further protect the interests of the buying 
public by establishing, without doubt or question, the 
financial responsibility and integrity of the dealer who 
is authorized to collect the warranty allowance on used 
cars. 

xk & 

During the past year the number of irresponsible 
used-car operators who have come into the business—or 
who have been financed into the business by profit- 
hungry finance houses—has had a marked upturn. 

It is not fair to the buying public that these fly-by- 
nights, with only a rented lot or their vest pocket as 
their place of business, should be given the same stand- 
ing under the law as the franchised car dealer who has 
thousands of dollars invested in his business—who is 
financially responsible and who has a reputation as a 
merchant of new cars to protect. 

xk * 

If these used car operators are not limited under 
the law to the standards of franchised new-car dealers, 
then the least OPA could do is to insist that these 
operators furnish bond the same as any contractor, to 
protect the public in the event that a car sold is not in 
the condition stipulated in the sale. 

Indications were last week that used- 
car rationing would follow within two 
or three months the establishment of 
price ceilings on these vehicles, which 
become effective July 10. Some observ- 

ers believe WPB-ODT will order rationing by Sept. 15 with 
no advance notice. Basis for the prediction was OPA Chief 
Bowles’ issuance of an advance story, for release June 26 
(see AUTOMOTIVE NEWS, June 26), in which Bowles said 
“Rationing is not planned at this time, and, so far as 
OPA knows, no plan is contemplated for the future.” 

After newspapers had been given this release on Friday, 
June 23, OPA substituted another statement the following 
day which said in part “WPB and ODT have not reached 
a decision on the question of whether used cars will be 
rationed.” Bowles reiterated that it would take OPA at 
least three months to institute rationing, if it were so 
ordered, due to the problem of printing and distributing 
necessary regulations and forms. 

xk * 

Alvan Macauley, chairman of the board 
of Packard Motor Car Co., last week 
was elected president of the Automotive 
Council for War Production for the third 
consecutive year and also was asked to 

continue as president of the Automobile Manufacturers 
Assn. for his seventeenth year. ACWP reelected as vice- 
presidents Clarence W. Avery, of Murray Corp.; Robert F. 
Black, of White Motor; C. C. Carlton, of Motor Wheel, and 
Paul G. Hoffman, of Studebaker. George W. Mason, of 
Nash-Kelvinator, was again made treasurer, and John W- 

(See MACAULEY, Page 4, Col. 3) 
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California Dealers Protest... 

OPA Urged to Hold Off 
New Ceilings to Sept. I 
SAN FRANCISCO.—The effective 

date of the used-car price ceiling 
regulation should be put off until 
the pricing structure compiled by 
the Office of Price Administration 
is rectified by having it based on 
actual resale values, the Northern 
California Motor Car Dealers Assn. 
urged in a letter to all congress- 
men: 

The letter, signed by G. O. 
Smalicomb, chairman of the as- 
sociation’s legislative committee, 
suggested an extension from 
July 10 to Sept. 1, “which would 
give the OPA time enough to 
have the regulation amended and 
distributed to war price and ra- 
tioning boards throughout the 
country.” 
In citing pricing inequalities in 

the OPA regulation, the associa- 
tion said: 

“Instead of taking the advice of 
the dealers throughout the United 
States and setting prices on the 
actual valuation sales price as re- 
flected in the guide books that are 
put out for the purpose of depict- 
ing correct values for dealers, 
finance companies, insurance com- 
panies, etc., they (OPA Officials) 
have apparently used some formula 
concocted in the mind of some 
sadly misinformed college profes- 
sor ... and here is the result: 

OPA USED CAR CEILING VS. NAD 
AVERAGE 

Make Model 
Chevrolet 

or 

Plymouth 
Buick Super 

Limited 
Limousine 

Hudson 8 47 C. C. 

“Instead of using the average 
book prices, which indicate that 
the price for the Chevrolet should 
be approximately $100 more than 
the Ford, it is shown on their 
“guaranteed” price that the Ford 
is valued at $19 more than the 
Chevrolet. The same relative dis- 
crepancy exists in the Plymouth 
vs. Chevrolet. 

“In this recapitulation, please 
also note the discrepancy between 
two Buick models. The Super 
model is a small, popular car dur- 
ing this gas rationing period, and 
the Limited model is a large, heavy 
car which has much less relative 
value ... still the OPA “guaran- 
teed” price on the Buick Super is 
$1,688 and the Limited $3,093. The 
average book price was $1,617, and 
the Limited model, $1,710. 

“Also, take a look at the 1937 
Packard limousine: OPA has put 
a ceiling price of $5,238 . . . one 
dealer actually has this car for 
sale on his floor at $800 . . . the 
average book price is $582! 
“He advertised the car $4,200 

under ceiling! 
“Note the discrepancy also on 

the Hudson. Certain of the more Pi la ct ert RRC 

Boston Dealers 
Name Liggett 
As President 
BOSTON. — Harry B. Liggett, 

Studebaker distributor, was elected 
president of the Boston Automobile 
Dealers Assn. at its annual meeting 
here last week. Before coming to 
Boston several years ago, he was a 
distributor in California and Mis- 
souri. He has built up a big busi- 
ness in the Boston territory. 

Fred A. Ordway, of the Henley- 
Kimball Co., (Hudson distributor), 
was named vice-president. He has 
been in the automobile business 
some 30 years and has been presi- 
dent of the association several 
times. F. A. Hinchcliffe, who was 
elected secretary-treasurer, was 
branch manager for Winton Co. in 
its early days, and later was a dis- 
tributor for other cars until he re- 

tired from the business. 
Directors elected were Albion 

L. Danforth (Cadillac-Oldsmobile 
distributor); C. Norman Fay, of 

Cc. E. Fay Co. (Chrysler-Plymouth 
distributor); F. W. Nichols, of the 

Noyes-Buick Co. and President 

Otto A. Lawton, of lLawton- 

Hevessy Co., (DeSoto-Plymouth 

distributor). 

MARKET VALUE FOUR-DOOR 

As Is 
Price 

980 

popular cars have been decidedly 
discriminated against.” 

A letter from W. F. Kelly, price 
executive of the machinery branch 
of the OPA, to the association was 
quoted as follows: 

“I am aware of the difficulties 
that face us in our effort to en- 
force a used car regulation. Our 
plan is to place most of this re- 
sponsibility on War Price and 
Rationing Boards, where a great 
deal of the burden will rest on 
voluntary personnel.” 

The association said it did not 
believe that voluntary personnel 
has enough knowledge of this in- 
tricate job, nor can they be trained 
in any reasonable length of time 
to intelligently administer this 
order. 

The association also pointed 
out that Chester Bowles and 
other OPA officials had admitted 
that they felt the enforcement of 
@ used-car regulation would be 
practically impossible. 
“This has been confirmed by the 

fact that the used truck ceiling has 
forced 80 percent of all used truck 
sales into the black market,” the 
association said. 

“For instance, the black market 
price for a Chevrolet 1941 half-ton 
pickup is approximately $1,200. The 

AND KELLEY GUIDE BOOKS, VS. 
SEDANS 

Jan. ’44 
—— 

Boo 

Jan. °44 
OPA 

Guaranteed 
OPA 

50 | price. 

ceiling price is $449. Unless you go 
into the black market, you cannot 
buy a Chevrolet half-ton pickup. 
The owner who does not desire to 
become implicated in illegal entan- 
glements has put his truck in the 
garage and has refused to accept 
the ceiling price—this has, there- 
fore created a very serious situa- 
tion in relation to the supply of 
trucks.” 

It was pointed out that the OPA 
order has attempted to level out 
the value of the car that has: 
10,000 miles on it with the car of 
the same year, make and model 
with 100,000 mileage. 

As an alternative to the ceiling 
regulation, the association said 
that it had suggested to OPA that 
the public should be told the whole 
story on the used-car situation. 

“If OPA had devoted as much 
thought to publicizing the facts as 
it has given to the criticism it has 
received,” the letter said, “then 
OPA would have eliminated most 
of the trouble and many troubles 
to follow the issuance of this regu- 
lation.” 

In reference to Bowles’ statement 
that it was criticism of OPA which 
occasioned issuance of the ceiling 
order, the association said: 

“Yet a dealer representative of 
this organization, while in Wash- 
ington in February of this year, 
requested Congressmen John Z. 
Anderson, Albert E. Carter, LeRoy 
Johnson, Tom Rolph and others 
from California, to let him know 
whether they had had complaints 
in relation to used cars or used 
car prices, and peculiarly, they did 
not find one complaint on used 
cars.” 

As for the reconditioning mark- 
up, the association asserted that 
it will cost dealers considerably 
more than 25 percent to properly 
recondition and sell these average 
six-year-old cars. 

“Dealers should have at least a 
35 percent markup if the recondi- 
tioning and guarantee are to really 
mean anything,” it was said. 
Returning to the question of 

whether OPA can do the job, the 
association said: 

“The pre-war annual mortality 
rate among automobile dealers was 
approximately 30 percent—mostly 
because they were not smart 
enough to recognize used-car 
values and the used-car business. 
So how can anyone expect persons 
unfamiliar with our business, no 
matter how well-intentioned, to 
regulate it successfully?” 

A Fair 
In addition to OPA’s ceiling 

price fumble on Chevrolets and 
the short 25 percent markup, 
shouldn’t something be done 
about a graduating higher per- 
centage of markup on cars older 
than ’41 models? Dealer records 
will show a far greater recondi- 
tioning expense on 1937 model 
cars than on ’40 and ’41 models. 
—L. O. Gates Chevrolet, Inc., 
Mishawaka, Ind. 

Phila. Dealers 
Offer Revisions 
To Price Ceiling 
PHILADELPHIA.—Five amend- 

ments designed to correct the 
“obvious inequities and _ incon- 
sistencies” in the used-car price 
ceiling regulation were urged in 
a resolution adopted at a recent 
meeting of the Philadelphia Auto- 
mobile Trade Assn. 

Noting that it will require 
all the efforts of the Office of Price 
Administration and the entire 
legitimate automobile industry “to 
even partially police the regula- 
tion” and that “the human ele- 
ment” will be a considerable factor 
in its success or failure, PATA 
urged these amendments: 

1. Revise the definition of a deal- 
er, eliminating the contractual ar- 
rangement providing for curbstone 
brokers to be classified as dealers. 

2. Increase the dealer markup 
from 25 percent to 33% percent. It 
is already well known that the 
only cars which will be offered to 
legitimate dealers at the as-is base 
ceiling will be those requiring re- 
pairs and reconditioning. Owners 
of cars in excellent condition will 
not be apt to sell them-at this base 

The cars requiring repairs 
and reconditioning cannot be prop- 
erly handled, conditioned and re- 
sold at a 25 percent gross profit. 

3. Adjust prices in the regulation 
to remedy inequities and to equal 
market trends. The present ceiling 
prices indicate Chevrolets to have 
less values than Plymouths or 
Fords, while the reverse is true. 
They also indicate old model large 
cars to be worth considerably more 
than their actual value. In some 
few cases fine quality automobiles 
are priced so low as to discourage 
any Owner from selling them. It 
is Obvious that a practical automo- 
bile man should refigure the regu- 
lation to raise some prices and 
reduce others in order that the 
finally amended regulation would 
parallel market demand and value. 

4. Eliminate the base price from 
the Warranted Price Tag, listing 
thereon only the equipment and 
the warranted price. Automobile 
dealers already have too many 
obligations without now being 
called upon to explain to each cus- 
tomer why that customer should 
pay the difference between the base 
price and the warranted price. 

5. Put the nation and the indus- 
try at ease by announcing that} 
there will be no rationing of used | 
ears for a period of nine to 12 
months since no rationing will be! 
required before that time ant | 
since black-market operators will 
make capital of rumors that ra- 
tioning may become effective. 

Trenton Dealers 

Pledge Aid on 
New Ceilings 
TRENTON, N. J.—Members of 

the Mercer County Automobile 
Trade Assn. voted unanimously at 
a recent meeting to cooperate in 
every possible way with the OPA 
in the enforcement of the used-car 
price ceiling regulation. 

At the meeting, Warren T. Bon- 
ner, vice-president of Packard- 
Trenton, Inc., was elected secretary | 
to fill the unexpired term of 
Charles M. Brouse. Brouse re- 
signed to give his full time to 
his new post with Volk Motors, 
Inc., Dodge distributor. 
The association, one of the old- 

est in New Jersey, will celebrate 
its twenty-fifth anniversary next 
year. 

Richmond New Car Sales 
RICHMOND, Va.—Only 28 new auto- 

mobiles were sold in ichmond last 
month, compared to 57 a year ago 

DIGEST EDITIO. 

Question ||Speed Auto Surplus Disposalx 
Vehicles Are Classified 
WASHINGTON. — In officially 

announcing Lee Moran, Pittsburgh 
automobile dealer, as head of the 
Automotive division of the U. S. 
Treasury’s surplus property dis- 
posal organization, Ernest Olrich, 
assistant to Treasury Secretary 
Morganthau, late last week stated 
that a four-point program will be 
used by Moran’s office in the dis- 
posal of all automotive war goods. 
They are: 

Surplus materials will be placed 
in the hands of dealers to 

relieve critical shortages in areas 
where they will do the most good; 

Get automotive surpluses off 
government hands and funds 

into the Treasury; 

Deal with normal channels of 
the automotive trade; 

As automotive parts are de- 
clared surpluses, they will be 

made available for repair of cars 
and trucks. 

Olrich said that Moran is now 
actively on the job and is far 
along with the setting up of a pro- 
gram of quick and orderly disposal 
of surplus vehicles. He also pointed 
out that Moran has a record of 25 
years of active work in the auto- 
motive industry, starting as a 
salesman in 1919; is now the head 
of his own firm in Pittsburgh, past 
president of the Pittsburgh Auto- 
mobile Dealers Assn., and a direc- 
tor of the State Automotive Assn. 
Meanwhile, Moran has made con- 

siderable progress in straightening 
out many of the details of the pro- 
cedure, it is reported by NADA. 

A recent instruction sent to the 
field forces changes some of the 
procedure followed in the past. 
After the inspection of the vehi- 
cles to be sold has been made, 
they are classified in two general 
categories. The first of these is 
characterized as “x.” These are 
either vehicles that are strictly 
junk or those on which the cost 
of repairing and reconditioning 
would be prohibitive. The latter 
may be good for cannibalizing 
and as a source of supply for 
certain used parts that are badly 
needed. All vehicles classified 
“x” will be sold to the highest 
bidder on a sealed bid basis only. 
Bids will be opened at a “public 
opening.” 
The remainder are divided into 

five groups, classified as follows: 
A. These are strictly new vehi- 

cles, of which at the present time 
there are none available. 

B. Vehicles that are practically 
new (almost new, in excellent con- 
dition). 

C. Good serviceable vehicles in 
normal condition. 

D. Fair. In need of minor repair. 
E. Poor. Need major repairs to; 

make them serviceable. 
Vehicles in Classes B, C, D and 

E will be sold on bids or nego- 
tiated sales, and Treasury Procure- 
ment is now accepting bids on 
fair values. When the number of 
bids received exceeds the vehicles 
to be sold, only those bids at ceil- 
ing prices can be considered. | 
Dealers should understand, how-; 
ever, that this is not always the’ 
case and, therefore, when bidding) 
they should bid “full value” so’ 
that they will secure the vehicle | 
involved if it is shown that they 
are high bid, NADA says. 
Because of the conditions exist- 

ing in agriculture and in industry, 
a program has been developed to 
give them preferential considera- 
tion. In order to accomplish this, 
ODT has been asked to set up an 
allotment for each state. Govern- 
ment agencies such as AAA, PAW, 
WPB and the Forest Service may 
give a letter of recommendation to 
a farmer or industrialist in need 
of trucks and with this letter the 
farmer may in company with a 
dealer he selects, inspect the trucks 
available and choose the one he 
wishes to purchase. 

This vehicle will then be sold to 
the dealer, either at the “as is” 
ceiling price or on a_ negotiated 
sale basis at a price established by 
Treasury Procurement. The dealer 
will in turn recondition the truck 
and sell it to the farmer or indus- 
trialist who has selected it. 

It is important for dealers, espe- 
cially in agricultural areas, to 
understand that this provision is 
in effect, so that their agricultural 
customers may secure transporta- 

tion, by this method, with whick 
to move their 1944 crops, some of 
which are now ready for market. 

During the week ending June® 
17, Treasury Procurement sold 
over 800 used trucks and 158 used 
cars. These were mostly disposea 
of in the New England, Southern 
and South Western States and, 
exceeds by approximately 400 the 
surplus declared during the same 
week by other government agen- 
cies. A balance of 10,231 trucks 
was available for sale at that 
time, distributed gene 
throughout the country. 

There is no immediate prospect 
of any new cars being sold 
Treasury Procurement because 
government supported agencies and. 
subdivisions are absorbing all that 
are made available. 

Wolfram Named 
Chief Engineer 
Of Oldsmobile 
LANSING. — Jack F. Wolfram, 

45, for the past 16 years promi 
nently identified with Oldsmobile’s 
engineering department, was named 
chief engineer last week by S. E: 
Skinner, general manager of the 
division and _ vice-president of 
General Motors. 

Wolfram, who succeeds H. T. 
Youngren, who will head up Borg 
Warner’s engineering development, 
first became active in automotive 
engineering in 1921 with Chandler 
After seven years in drafting, de- 
signing and experimental engineer- 
ing with that company, he joined 
Oldsmobile as assistant experi- 
mental engineer. Five years later 
he was appointed to the post of 
chief experimental engineer and in 
1940 was named assistant chief of 
all product engineering. 

In announcing his appointment, 
Skinner said, “His association with 
this division spans a period dur- 
ing which many of the most ad- 
vanced Oldsmobile engineering de-' 
velopments were perfected. Promi- 
nent among these is the Hydra- 
Matic Drive. Wolfram has played 
an important part in perfecting 
this and numerous other Oldsmo- 
bile features.” 

Atlanta Used-Car 
Dealers Organize 
ATLANTA, Ga. — The Atlanta 

Used-Car Dealers’ Assn. has just 
been organized by 25 established 
used-car dealers. 

At its initial meeting, the or- 
ganization elected the following 
charter officers: Austin Abbott, 
president; Thomas R. Mitchell. 
vice-president; Frank DiCristina, 
treasurer, and Edward M. Robert- 
son, chairman of the board. 

Wallace Rideout and W. A. Tol- 
man, of the regional Office of 4 
Price Administration, were guest 
speakers at the initial session. 

Two St. Louis Dealers 
Accused by OPA 

ST. LOUIS. — Two automobile 
dealers in this area have been 
charged with violating the ceiling 
price on automobiles. Earl LaCroix 
and John B. McDaniel, partners in 
the McDaniel Motor Co., in South 
St. Louis, are charged with having 
sold two new cars to the City of 
East St. Louis, Ill, the first at $52 
over the ceiling price, and the 
second at $188 over the ceiling. 
The OPA is seeking treble damages 
of 2,304. 

F. Wells Shearer, owner of the 
Shearer Chevrolet Co., in Maple- 
wood, St. Louis County, has been 
charged in the second suit with 
having sold 20 automobiles to an 
Oklahoma City dealer at a price 
of $3,111 in excess of the ceiling. 
Damages of $9,333, triple the 
amount of the overcharges, are 
sought. 

er 

Safety Stars 
PONTIAC.—For the third successive 

month the aircraft torpedo plant of 
Pontiac Motor has walked off with top 
honors in the division’s wartime safety 
contest. The Pontiac torpedo makers 
recently completed 3,000, manhours 
of production without lost-time 
accident. 

a 
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HELP WANTED 

MAN WITH IDEAS 
Financially strong, completely 
equipped plate and sheet metal 
plant in Metropolitan area offers 
unusual opportunity to man who 
can both suggest products and find 
markets for plant’s potential ca- 
pacity of 5 million dollars annually. 
Can fabricate from No. 16 gauge 
to 4%” any metal and are willing to 
pend substantial amount of money 

for tooling if necessary. Box 216 
Equity, 118 W. 42nd. St., N. ¥. C. 

PERIENCED PARTS MANAGER— 
Chevrolet Dealership, Tidewater, Virginia. 
Excellent working conditions, steady po- 

» 

sition, group insurance. Answer in own| 
handwriting. State qualifications, salary 
expected, draft status. PENINSULA 
CHEVROLET CO., INC., Hampton, Vir- 
ginia. 

ONE OF THE LARGEST, oldest and best 
established automobile distributors, lo- 
cated in a large central California City, 
wants AUTOMOBILE MECHANICS, 
PAINTERS, and UPHOLSTERERS. Also 
experienced parts men. Permanent posi- 
tions for those who can qualify. Box 
684, c/o Automotive News, Detroit 2. eneeerereetesemlacaparesengeancnnnnnnpyepsagnestneninescsieanssnssaiena ana aaeae 

EXPERIENCED SERVICE MANAGER for 
Oldsmobile Dealership, Lincoln, Nebras- 
ka. State qualifications and references, 
air mail, Lincoln Motor Company, 

__Lincoln, Nek Nebraska. 

WANTED: SERVICE =} TRAVELER to 
cover service matters with distributors 
on new Hydraulic Brake Boosters and 
other automotive equipment. Excellent 
position with good future assured. Box 
700, c/o Automotive News, Detroit 2. 

AUTOMOBILE BODY AND FENDER | 
MAN. Steady employment. Excellent 
working conditions. Come West and 
enjoy the cool Rocky Mountains. Cen- 
tral Chevrolet Co., Grand Junction, 
Colorado. 

FOREMAN for body repair and paint 
first letter. shop. Supply 3 references, 

General Motors dealer, town 17,000 
population. Box 699, c/o Automotive 
News, Detroit 2. 

AUTOMOBILE RADIATOR REPAIR EX- 
PERT. 5% days. Permanent. 50 hrs. 
$68.75. Quint Bros., Inc., Hammond, 
Indiana. 

MOTOR TRUCK REPRESENTATIVE. Are 
you making postwar plans? If you are, 
we are prepared to discuss the filling of | 
a position now which will have substan- 
tial postwar possibilities in the great 
Northwest. If you have had experience 
selling motor trucks retail, contacting 
and developing dealers territory, service 
promotion or in other words have had 
a rounded experience in the motor truck 
sales business we can furnish the oppor- 
tunity to the right man for present 
income and future security. Compensa- 
tion commensurate with ability. In first 
letter give age, experience, references 
and picture of self. Reply treated con- 
fidentially. Box 703, c/o Automotive 
News, Detroit 2. 

ASSISTANT SERVICE MANAGER capa- 
ble of handling volume repair labor all 
depts. with real executive ability. Excel- 
lent opportunity for advancement in 
West Coast city. Ford or general ex- 
perience’ desirable. State experience, 
salary, reasons for leaving, etc. Box 704, 
c/o Automotive News, Detroit 2. 

MECHANICS AND COMBINATION BODY 
} MEN for steady work during and after 

the war; clean, new, well-lighted, well- 
equipped shop. High wages and plenty 
of over-time at time and _ one-half. 
Please state qualifications and line of 
cars. P. O. Box 339, Bremerton, Wash- 
ington. 

Manufacturer Wanted 
Owner of patented truck control 
device involving hydraulic actuating 
mechanism, wanted by truck manu- 
facturers for post war standard 
equipment, needs manufacturer to 
build on royalty basis. Give name 
of man to contact when answering. 
Box 702, c/o Automotive News, 
Detroit 2 
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AUTOMOTIVE NEWS 

POSITIONS WANTED 

SERVICE MANAGER. Married, age 41. 
Progressive, capable all details. Wide ex- 
perience all cars. Al supervision person- 
nel and public. Satisfactory operation 
standards, 100% customer satisfaction. 
Salary, percentage. State offer. P.O. Box 
626, Lansing, Mich. 

SERVICE MANAGER. Executive type, 
twenty-five years experience with Cadil- 
lac dealers and Cadillac factory. Will 
go anywhere. Box 706, c/o Automotive 
News, Detroit 2. 

NEW CARS FOR SALE 
FOURTEEN NEW HUDSON '42 sedans 

for sale, $75 below ceiling F.O.B. Phila., 
Pa. ELEVENTH STREET MOTOR CoO., 
1120 8S. 11th 8t., Philadelphia, Penna. 

NEW 1942 WILLYS SEDANS and coupes. 
Will wholesale one to fifty. SCHEUER 
MOTORS, INC., 335 Vreeland Ave., 
Paterson, New Jersey. 

41-61 CUSTOM 2 DR. CADILLAC. Light 
grey, 5 U. 8S. Royals W. 8S. W., Best 
radio, air conditioned heater, fog lights, 
back up light, always covered. This is 
a new car, never scratched or repaired. 
10,000 guaranteed miles. $4,000, or next 
best offer. Doc Greiner Motors, Pem- 
berville, Ohio. 

USED CARS WANTED ere 

FUNERAL CARS or AM-;| 
Will buy clean 1936 or 
Henry Von, 3209 Victor, 

Missouri. 

HEARSES, 
BULANCES. 
newer models. 
Kansas City, 

SEVEN PASSENGERS, large fives, limou- 
sines. Any year, prefer Buicks and 
Cadillacs. Cars must be clean and 
prices in line with PRICE CEILING. 
McClintock-Cadillac, Lansing, Michigan. 

USED CARS POR SALE 

OF DEALER AUTOMOBILES 

EVERY 

THURSDAY 
In The Great Midwest 

Wholesale Market 

Indianapolis, Ind. 
* 

The SCHAEFER Co. 
915 No. Illinois Street 

Belmont 2909J Riley 0827 

TRUCKS POR SALE 

1989 Case 4 car Trailer 

1941 Ford Tractor Big 6 

1939 Fruehauf 30 ft. Trailer 

1939 Brockway 160 Tractor 

1935 Brockway 23 Pass. Bus 

Also many others 

U. S. BEST TRUCK SALES 

1689 Bedford Ave. 

Brooklyn, N. Y. 

| 

FOR SALE fourteen tank trailers and 
large late model truck tractors. Phone 
or write VANDEVENTER AUTO SALES, 
717 S. Vandeventer St., St. Louis, Mo. 
Phone FRanklin 1750. 

WHOLESALING 1941-42 clean low mileage | cee 
cars. SAM GREENFIELD, Automobile | | 
merchandiser in Cleveland for over 25 
years, 
6705. 

1941 PACKARD ‘‘180’" TOWN CAR, Tj 
passenger black, white wall tires, only 
8,904 miles. Sold new $7,000, now 
$3,500. PRY MOTORS CORP., 16th and 
Pa. Ave., S. E., Washington, D. C. j 

USED CARS AT CEILING PRICES, many 
under ceiling prices. A good stock on 
hand at all times. 1942, 1941 and 1940 
models—a few 1939 models. Select one 
or as many as you wish. CHRYSLER 
PITTSBURGH CO., INC., 5625 Baum 
Bivd., Pittsburgh, Pa. 

1941 CADILLAC 7 PASSENGER limousine 
run 8,000 miles. 1942 Chrysler 7 pas-; 
senger straight sedan run _ 20,000. i 
George Motor Co., 60 Shrewsbury S&t., 
Worcester 4, Mass. Tel. 2-3747. 

STATION WAGONS FOR SALE 

NEW 1942 DODGE STATION WAGONS, ' 
eleven and sixteen passenger. Suitable ; 
for small school bus or hauling workmen ' 
to and from work. Ceiling, less 5% 
GOFFE MOTOR COMPANY, Dodge , 
Dealer, Pueblo, Colorado. | 

ACCESSORIES WANTED 
WANTED—AUTOMOBILE HEATERS. Ad-; 

vise quantity and types available. 
JULLIEN, INC., 1443 P S&t., 
WASHINGTON 5, D. C. 

AUCTION 
Ben Fishel ‘Auto Auction Co. 

250 
a 

CARS 
‘| Every Tuesday, Rain or Shine 

| at 10:30 a.m. 
200 Used Cars and Trucks on Hand at 

All Times 

For Dealers Only 

WE BUY, SELL OR TRADE 
PHONES: 127--128--591 

2112-14-16 Sycamore, Cairo, 

TRUCKS WANTED 
E. 142nd. at Kinsman, Longacre !———————____$________ 

i FORD DEALER will purchase new 1944 
Ford trucks at full retail price. Mail or 
deliver invoices. Lasky Motor Car 

Corporation, 90 Montrose Avenue, 
Brooklyn 6, N. Y. 

NEW TRUCKS 
FOR SALE 

1—GMC 622 Tractor. 

2—DODGE 3 Ton Diesel 
Tractors. 

5—DODGE 2 Ton Tractors. 

2—DODGE 2 Ton COE 
Tractors. 

1—DODGE 1% Ton Long 
Wheelbase Truck. 

1—DODGE % Ton Panel 
Montpelier Body. 

1—DODGE 1% Ton Panel 
Montpelier Body. 

12—DODGE 1% Ton Long 
Wheelbase Trucks. 

ALL TRACTORS AND COE 

TRUCKS HAVE EATON 2 
SPEED REAR AXLES & 

LARGE TIRE. 

Dickinson Motor Co. 
1413 Ave. J. Phone 4644. 

LUBBOCK, TEXAS. 

BUSES FOR SALE 

FOR SALE twelve buses, late models. 
All buses in A-1 condition, good rubber. 
Dealers protected. Write for list and 
prices if absolutely interested. Box 698, 
c/o Automotive News, Detroit 2. 

DEALERSHIP FOR SALE 

COMPLETE DEALERSHIP FOR SALE— 
Building of brick, concrete, steel, stone 
trim. Chevrolet contract at present time 
for 300 cars, Buick for 100. City of 
14,000 population, Tennessee. Write Box 
692, c/o Automotive News, Detroit 2. 

DEALERSHIP WANTED 

WANTED SMALL ESTABLISHED DEAL- 
ERSHIP handling Chevrolet. Preferably 
in West or Southwest. Box 693, c/o 
Automotive News, Detroit 2. 

WANTED established dealership in Ohio. 
Box 694, c/o Automotive News, Detroit 2. 

D fal tL AD eet 

WHOLESALE 
1000 GOOD CARS 

WITH 

5000 GOOD TIRES 

R.S. EVANS 
World’s Largest Dealer 

Wire — Phone or Write Manager of 

Our Nearest Store 

x. ¥. Os) 217 West 57th St., Mr. Nelsen, 
Phone—Circle 7-2298-7 

Phils., Pa.: 909 N. Broad St., Mr. Hough, 
Phone—Stevenson 3693 

—, Ga.: ring St., Mr. Mill- 
ing, Wasae-tedliien 5661 

Savannah, : 106 E. Bryan, Mr. Lord, 
Phone—Sav. 8880 

Jacksonville, Fla.: 5th & Main Sts., Mr. 
Marley, Phone—Jack. 5-5522 

Orlando, Fia.: 101 W. Central, 
Evans, Phone—Orlando 5633 

West Palm Beach, Fla.: 301 So. Dixie, 
Mr. Twitty, Phone—WPB 7 7020 

Tampa, Fla.: 201 So. Tampa, Mr. John- 
son, Phone—Tampa 4465 

Fla.: 1622 N. 2nd Ave., Mr. 
mm Pasa bel 2-8158 

Mr. 

| AUTOMOBILE RADIOS — Standard 

Dealer’s Notice 

$350,000 Stock 

USED CARS 
at Ceiling Prices 

Low mileage cars 

all with prewar Al tires. 

Rail Facilities to all points 

daily arranged by us 

CAPITOL MOTORS, INC. 
Dodge & Plymouth Distributors 

368 Main Street, Tel. 7-8144 
HARTFORD, CONNECTICUT 

O’MEARA MOTOR CO. 
Ford Dealers 

Conn. Boulevard, Tel. 8-2176 
EAST HARTFORD, CONN. 

WANTED NEW CAR RADIOS, any model. 
Advise quantity available, price wanted, 
etc. Bear Cat Stores, 2325 S. Michigan 
Ave., Chicago 16, III. 

or 
Specific models, any make. Write, wire 
or phone Moto Radio Distributing Com- 
pany, 5732 Baum Blivd., Pittsburgh 6, 
Penna. 

NOTICE—We have 1942 CHEVROLET 
PARTS: Doors, Trunk Lids, Upholstery, 
Hardware and Glass. 40% to 60% off 
list. Write for free complete price list. 
Cooper-Lewis Co., Inc., 238 Broadway, 
Revere 51, Mass. 

1942 FORD TUDOR PARTS: Doors, trunk 
lids, upholstery. Stamford Motors, Inc., 
Stamford, Conn. 

CHEVROLET TRUCK CABS to fit 1940 to 
"42. Doors and cushions to fit '40 to '42 
Ford cabs. Box 686, c/o Automotive 
News, Detroit 2. 

; PARTS WANTED 

WANTED: DODGE BODY two or four 
door sedan, 1941 or 1942. THORNTON- 
FULLER CO., 1410 N. Broad &t., 
Philadelphia, Pa. 

1942 OLDS SIXTY SEDAN BODY com- 
plete with doors and upholstery. Less 
cowl if damaged. Ranson Sales, Flush- 
ing, Mich. 

RIGHT FRONT DOOR for 1941 or °42 
Ford Fordor sedan, also hood for 1942 
Ford. Box 687, c/o Automotive News, 
Detroit 2. 

R. S. EVANS BUYS MORE) Wanted—PAIR_ OF REAR WHEEL 

SELLS MORE CARS 

EVERY DAY—THAN 

ANY OTHER DEALER 

IN THE U.S.A. 

SHIELDS for 1941 Ford DeLuxe. Ray- 
mond Loewy, 580 5th Ave., New York 
19, N. Y. 

FOR 194% P26JB PONTIAC STREAM- 
LINER Sedanette, left door less uphol- 
stery, good condition, new or _ used. 
Campbell Motors, Florence, Alabama. 

MISCELLANEOUS 

WE DO ¢ DO CRANKSHAFT GRINDING AND 
METALLIZING. Landis Grinder, 22 x 
72. Complete metallizing outfit, includ- 
ing electric Bonder. JOHN P. HUGHES 
MOTOR CO., Inc., 800 Commerce Street, 
Lynchburg, Virginia. Phone 2304. 

ORDER FORMS now 
TO BE USED WHEN SELLING UNDER 

USED CAR PRICE CONTROL 
EFFECTIVE JULY-10-1944 

500 — Warranty 
500 — Tags combined 

for placing on 
each vehicle 

500 — Certificates of 
purchase 

Group 
A 

250 — Warranty 
250 — Tags combined 

for placing on 
each vehicle 

250 — Certificates of 
Purchase 

Group 
B 

4” x 8” 

4” x 8” 

$15.00 
complete 

8” x 11” 

4” x 8” 

4” x 8” 

$9.00 
complete 

8” x l 1” 

POSTAGE PAID WHEN CHECK OR CASH ENCLOSED 

OTHERWISE C.0.D. PLUS POSTAGE 

MODERN SELLING METHODS CO. 
P. O. BOX 666 LOUISVILLE, KY. 

Special prices in large quantities to associations. 
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Lack of Repair Facilities 
Hampering Maintenance 
WASHINGTON. — Shortages in mission plan for the transfer or 

automotive maintenance facilities the recruiting of at least 100,000 
constitute one of the gravest prob- | automotive mechanics in order that 
lems now facing home-front trans-|the minimum repair needs on the 
portation, the American Automo-| civilian front may be met. 
bile Assn. said last week in a} 4, That the Office of Defense 
further report on its “Keep 'em| Transportation in its Division of 
Rolling” findings. Transport Personnel provide more 

The report pointed to serious | adequate representation for motor 
shortages in three categories: | transportation. 
Functional automotive parts, “Every day added to the life of 
manpower and garage equip- | automobiles now in operation 
ment. The following recommen- | places an extra premium upon 
dations were made to govern- | maintenance service,” AAA said. 
ment agencies: “A recent one-day survey made in 
1, That the War Production|15 states disclosed a very substan- 

Board make a substantial increase| tial number of cars awaiting re- 
in the schedule of functional parts| pair because of parts shortages. 
to be produced for passenger cars;| These automobiles had been laid 
and that the board speed up manu-|up for periods ranging from one 
facture by allocating immediately| day to nine months. 
the necessary material, at the “The average delay was 22 
same time assigning to this pro-| days per car. And it was noted 
duction a higher priority. that 70 percent had the B and 

2. That WPB likewise move to! C gasoline stickers given occupa- 
release materials needed for the} tional users.” 
production of automotive shop; It was pointed out that the re- 
equipment not being presently pro-| cently announced WPB program 
duced or being produced in very: for an $800,000,000-volume produc- 
limited amounts. tion of parts would relieve the 

3. That the War Manpower Com-| situation materially, but only if 
—_———_ oe  eneccurers NG government 

agency heads are brought to full 
realization of civilian needs and 
the necessity for swift action in 
carrying out the plan. 
Regarding manpower shortage, it 

was stated that today there are 20 
percent fewer establishments to do 
the job, and that those left oper- 
ating, have about one-half the 
number of mechanics they employ- 
ed in 1941. 

“Considering all the complex 
problems with which they have 
been confronted,” said the AAA 
statement, “the automotive mainte- 
nance establishments have done 
and are doing an outstanding job. 
They have increased the produc- 
tive hours of per-man work by 33 
percent, but they are still hamp- 
ered by a severe lack of skilled 
workers. 

“The need for essential shop 
equipment is based on the fact 
that much of it has been worn 
out in service and is not replace- 
able, due to cessation of manufac- 
ture during the past two years.” 

Statistics upon which the report 
was based were gathered in a 
series of surveys instituted by the 
AAA for the purpose of determin- 
ing the extent of the situation. 

Rocket Shells 
Made with Old 
Auto Machinery 
DETROIT.—Making use of ma- 

chinery that formerly produced 
passenger cars and trucks, Dodge 
now is manufacturing components 
for rocket shells on an Army 
contract. 
Dodge’s rocket shell production 

was announced last week by Fred 
J. Lamborn, vice-president and 
general manager, who said that 80 
percent of the machinery on this 
job is company-owned equipment 
from prewar automobile production 
lines. 
The component of the shell is a 

machined forging and must meet 
rigid Army _ specifications on 
strength and weight. 

“The rocket shell is a rush job,” 
said Lamborn, “and we were fortu- 
nate in having most of the equip- 
ment on hand. Magnaflux units 
and thread millers represent the 
only new machines Dodge has in- 
stalled in this department. Within 
a few days after Works Manager 
Otto Franke started experimental 
work, we had turned out parts to 
meet contract specifications.” 

Keep Reciprocity 
In Postwar, States 
Are Urged 
CHICAGO. — Continuation 

wartime interstate reciprocity 
the regulation of motor-vehicle 
traffic after the war was recom- 
mended by the American Assn. of 
Motor Vehicle Administrators at its 
convention here last week. 
Crawley F. Joyner jr., director 

of the Virginia division of motor 
vehicles, was elected president of 
the association, succeeding John J. 
Nash, of Chicago. 
Nash pointed out that interstate 

reciprocity is now in effect through 
executive orders and proclamations 
by the governors of the various 
states, and urged that a uniform 
system of reciprocity be enacted 
by the various states after the war. 

It was suggested by the re- 
ciprocity committee that the asso- 
ciation officers endeavor to obtain 
an audience at the next Governor's 
Conference, also a meeting of 
Council of State Government, and 
explain the conditions that will 
exist, and request their assistance 
in procuring legislation in the 

of | 
in | 

eral states to provide for uniform 
law. 
The committee recommended the 

following as a few subjects which 
should be given first consideration 
in drafting a uniform legislation 
relating to reciprocity: 

Passenger 
1. Uniform time for foreign li- 

censes to be recognized. 
2. Under what conditions will the 

owner of foreign licenses be con- 
sidered a resident by the state in 
which he is now located. 

3. Complete license plate re- 
ciprocity for visitors or transients. 

Trucks and Trailers 
1. Establish a uniform size and 

weight for interstate commerce. 
2. Uniform lighting requirements 

in all states for interstate com- 
merce. 

3. Reciprocity on all motor vehi- 
cle taxes and fees for operators 
meeting the requirements of his 
own state. 

Driver’s License 
1. Uniform recognition of valid 

driver’s and chauffeur’s license of 
various states. 

Besides Joyner, other officers 
elected were Malcolm McEachin, 
Nevada, first vice-president; Otto 
F. Messner, Pennsylvania, second 
vice-president, and B. E. Robinson, 
North Dakota, secretary-treasurer. 

Robert F. Black, president of 
White Motor, pointed out the ne- 
cessity for cooperation among state 
vehicle administrators, truck own- 
ers and manufacturers in order to 
assure a continuance of motor 
transportation’s vital role in the 
war effort. 

“With few new trucks being built 
for even the most essential com- 
mercial purposes, Owners have | 
been rolling on borrowed mileage | 
for two years,” Black said. 

Surplus Sales 
CHICAGO.—209 S. LaSalle St. 

Bids to 11 a.m. July 5 
At Treasury Warehouse No. 2, 

Capitol and Faust, Detroit—10 
passenger cars. 
SEATTLE.—2005 Fifth Ave. 

Bids to 11 a.m. July 138 
At Mt. Rainier Ordnance De- 

pot, Fort Lewis, Wash. — 109 
trucks. 
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Macauley Is Reelected 
(Continued from Page 1) 

Anderson, of the Anderson Co., secretary. Directors re- 
elected for a three-year term included Macauley; I. B. 
Babcock, of General Motors Truck; A. Edward Barit, of 
Hudson; C. W. Davis, of Davis Tool & Engineering, and 
P. V. Moulder, of International Harvester Co. A. T. Colwell, 
of Thompson Products, was reelected for a one-year term. 
George Romney is managing director. 

Serving with Macauley on AMA are Hoffman and 
Black, vice-presidents; Mason, treasurer, and Albert Brad- 
ley of General Motors, secretary. Directors whose terms 
had expired and who were reelected are B. E. Hutchinson, 
of Chrysler; C. E. Wilson, of General Motors; Black and 
Macauley. George Romney is general manager and Alfred 
Reeves is advisory vice-president. 

* 
An increase in sales during May, prior 

Used-Car Supply to announcement of used-car ceilings, 
Drops Slightly 

In Chicago 
created a slight drop in the supply of 
used cars in Chicago to 68.6 days on 
June 1, compared with 70.6 days on 

May 1, it was reported last week by the Chicago Automo- 
bile Trade Assn. 
the June 1 figure of 50.2 days a year ago. 

The supply, however, was well above 
Returns from 

168 participating dealers in Cook County showed 1,278 
used cars sold in May, as against 1,172 the preceding 
month. Stocks on hand amounted to 2, 924 units June 1, 
by comparison with 2,752 a month earlier. 

The days’ supply was down for all yearly models except 
1941s, 1939s and 1937s. These models led in sales with 
305 in May, but were also highest in inventories, with 915. 
Sales and inventories, respectively, for the next three most 
active models were: 1940s, 196 and 525; 1937s, 143 and 
320, and 1939s, 136 and 322. 

Relief on Truck Tires Seen 
At SAE Transport Parley 

ELPHIA.—Growing pro- 
duction of increasingly satisfactory 
synthetic tires will offset the cur- 
rent tire shortage as far as com- 
mercial vehicles are concerned, it 
was predicted Thursday by J. E. 
Hale, of Firestone Tire & Rubber 
Co., at the SAE National Trans- 
portation and Maintenance Meet- 
ing here. 

Other speakers discussed 
methods of dealing with oil 
sludge in engines, and develop- 
ment of a tire-vulcanizing de- 
vice employing electronic prin- 
ciples. 
Hale said that the new synthetic 

tires will give good service but 
will demand better care, curtailed 
vehicle operating speeds in warm 
weather, and reduced loads. 

Development of a tire-vulcan- 

izing device employing electronic 
principles, which would enable 
major tire repairs to be made in 
10 minutes in combat zones and 
which promises to become a 
factor in extending the service 
life of postwar tires to 100,000 
miles, was described by Lt. Col. 
C. W. Vogt, of the Army Trans- 
portation Corps. 
Earl G. Gunn, of Fram Corp., 

said that oil filters of adequate ca- 
pacity and rapid cleaning rate are 
necessary to keep oil really clean 
in automobile engines for more 
than 5,000 miles. 
Gunn asserted that crankcase oil 

in vehicles never off city streets 
shows effects of oxidation within 
a few thousand miles, with result- 
ing production of resin-like mate- 
rials. 

Dealers Ask New Prices 
(Continued from Page 1) 

of these dealers face to face with enormous inventory 
losses. These dealers are requesting relief insofar as 
their June 10 inventories are concerned. 

* 
While the meeting was behind closed 

Meeting Jammed; 
Many Dealers 

Unable to Get In 

doors, much interest was manifested 
by = number of motor dealers in 
the St. Louis area who sought to 
attend. David Castles, past presi- 

dent of NADA, who presided as chairman of the meeting, 
said he had been forced to refuse attendance to many who 
wished to present their views on the current questions 
and wanted to hear what the OPA executives had to say 
in way of explanation. Besides Castles, the Industry 
Advisory committee of 24 was represented by E. H. Baker, 
vice-president of T. C. Baker Co. (Ford), Brookline, Mass.; 
Arthur E. Pickett, New York City Willys dealer; J. A. 
Peverill, of James Auto Co. (Hudson), Des Moines; Sam 
Marcus, of Marcus Motor, Inc. (Studebaker), Denver; Les 
Vogel, San Francisco Chevrolet dealer; Melvin Ballard, 
of Ballard Motor Co. (Nash), Salt Lake City; Paul Freed, 
Waynesboro (Va.) Ford dealer; R. W. Dribble, Chicago, 
representing International Harvester Co.; D. D. Howard, 
of Howard Motor Co. (Ford), Seattle; Les Kelly, Los 
Angeles, and A. M. Hussey, of H & S Motors Co., New 
Orleans, representing used car dealers, and Phil Levine, 
Chicago, representing used truck dealers. Government 
representatives from Washington were William F. Kelly, 
Don Smith and James Foley, all of OPA. A. H. Boedeker, 
head of the Dallas OPA regional office, in which St. Louis 
is located, also was in attendance. 

The meeting adjourned for a lunch period and resumed 
for an afternoon session. As a gesture of goodwill, Joseph 
A. Schlecht, secretary manager of the Greater St. Louis 
Automotive Assn., arranged a dinner party for the visitors 
and members of the local association. | 
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Butylene Shift 
To Leave Tire 
Output Untouchec 
WASHINGTON.—Although 400,- 

000 barrels of butylenes will be 
diverted from the synthetic rubbe 
program to high-octane gasoline 
for the mounting air attacks on 
Axis targets, not one less tire wil 
be built, Rubber Director Bradley 
Dewey said last week. 

Dewey, who ordered the diver- 
sion for July and August on the 
urgent plea of military leaders 
explained that current restrictions 
on the output of tires and other 
rubber products stem from a man 
power shortage rather than a 
scarcity of materials. 

Declaring that Allied air attacks 
on Axis targets have attained an 
unprecedented scale, the under 
secretaries of war and navy, Robe 
P. Patterson and Ralph A. Bard, 
appealed for the shift to produce 
an extra 1,000,000 barrels of avia- 
tion fuel. 

Dewey added that favorable 
weather and light resistance from 
the Nazi air force had helped in 
stepping up the bombing raids. 

Hudson Will Build 

P-38 Outer Wings 
DETROIT.—Hudson Motor Car 

Co. announced last week that a 
large section of one of its Detroi 
plants has just been converted for 
an important new assignment to 
build outer wings for the long 
range Lockheed P-38 fighter- 
bomber. 

Several thousand workers wi 
be employed on the new aviation 
contract when full production 
reached. Hudson expects to attain 
a high production rate on the 
Lockheed wings in a _ relativel 
short time because of the two 
years of experience gained in build 
ing the complicated folding wing 
for the Curtiss Helldiver dive 
bomber. 

Contractor’s Guide 

Is Due July 1 
WASHINGTON. —The Con- 

tractors Guide, a booklet an- 
Swering major questions con- 
fronting war contractors, will be 
available about July 1, the War 
Department announced last 
week. 

Designed to simplify action 
and promote speedier settle- 
ments to terminate contracts 
through the adjustment division, 
Army Service Forces, the book- 
let is written in nontechnical 
language and graphically illus- 
trated to emphasize salient 
points. 
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